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A-T-0 Inc. officially became the new name of our company 
following overwhelming approval of the change at a special 
shareholders’ meeting October28,1969.0urold name,“Automatic” 
Sprinkler Corporation of America, was too limiting for a 
corporation that had grown in five years from a relatively small, 
single product line company to a multi-division, international 
organization with sales of more than $375 million. The new name- 
derived from the company’s New York Stock Exchange ticker 
symbol—was selected over numerous other possibilities because 
it was already well known to the investing public and is not 
limiting in any way as to present or future operations. 


















Financial Highlights 


Sales 

Income before tax 
Provision for federal income tax 
Income before extraordinary items 
Extraordinary income, net of tax 
Net income 

Preferred dividend requirement 
Earnings available to common shares 
Earnings per common and common equivalent share: 
Net income before extraordinary items 
Extraordinary income, net of tax 
Net income 


1969 

1968 

Restated 

1968 

Previously 

Reported 

$378,950,000 

$380,297,000 

$325,228,000 

16,202,000 

7,886,000 

2,032,000 

7,575,000 

2,733,000 

(89,000) 

8,627,000 

5,153,000 

2,121,000 

2,068,000 

— 

— 

10,695,000 

5,153,000 

2,121,000 

2,257,000 

2,322,000 

1,467,000 

8,438,000 

2,831,000 

654,000 

.81 

.36 

.09 

.26 

— 

— 

1.07 

.36 

.09 


ANNUAL MEETING: 

The annual meeting of shareholders will be held at 
10:30 a.m. Wednesday, May 6,1970, at the Sheraton 
Inn East, Willoughby (suburban Cleveland), Ohio. 
The Inn is at the intersection of U. S. Interstate 90 
and Ohio Route 306. 
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Dear Shareholder: 



Harry E. Figgie, Jr. 

Chairman and chief executive 


Strong progress was made in 1969 towards our established 
goals of financial strength, profitability and growth. I’d like 
to discuss each of these goals separately with you. 

Increasing financial strength and stability was our 
number one objective for 1969. At the start of the year we 
felt positive that a recession was in the offing, and that it 
was a good time to strengthen our balance sheet and 
reduce our debt. Our efforts towards this end, the major one 
being the sale of our interest in the U. S. Pipe and Foundry 
Company, resulted in a reduction of our long term debt by 
approximately $27 million and earned us a non-recurring 
profit of more than $2 million for the year. Continued effort 
was made to improve inventory turnover, thereby reducing 
investment required. Strict attention was directed to 
accounts receivable as in a tight money period they tend to 
stretch out, tying up cash and increasing interest costs. 

As a result, A-T-0 ended the year with the strongest 
financial position in its history. Careful reading of our 
financial statements will show we have a very strong 
balance sheet and have built good reserves. We can now 
point to working capital of $100 million, a current ratio of 
2.4 to one, a long term debt to equity ratio of .75 to one, 
and the fact that we can cover all of our liabilities with 
current assets and have $28 million left over. 

Considering that A-T-0 was a small, highly leveraged 
company only a few years ago, we feel that excellent 
progress has been made in assuring the financial strength 
which is a must for a growing company’s future. 

Profit performance has been and remains one of our key 
goals. We made a fair showing in this area, especially in 
view of soaring interest rates, rapidly rising labor and 
material costs, deferrals in government purchases and 
some levelling off in consumer demand. We are less than 
halfway towards our desired return on sales and assets, 
but a great deal was accomplished which will not surface 
immediately. For example: we began a major restructuring 
of our divisional organization towards the goals of having 
complete capability within a particular field and of becom¬ 
ing the most efficient and most profitable producer. This 
involved a continuation of our program of consolidating 
smaller divisions into larger units to achieve manufacturing 
and marketing efficiencies. 

Early in the year, we completed the consolidation of 
Badger, Powhatan, Blaze Guard and the Industrial Safety 
Equipment division of American LaFrance into one unit and 
grouped Davis Emergency Equipment with Scott Aviation. 
Subsequently we combined General Fittings and Fee & 







Net Sales {Millions o/ Dollars) 


Mason under one senior administration, attached Omni-Lab 
to Scott Engineering, and Chatleff Controls to 
Ward Hydraulics. 

We are planning further consolidations of this sort, and 
are currently well along in our plans to relate the recently 
acquired divisions of Mid-Con Inc. to our organizational 
structure. 

Such consolidations cost money and detract from profits 
in the year they occur. One example is our Davis division 
which cost many hundreds of thousands of dollars to 
consolidate with Scott Aviation. By the fourth quarter, this 
investment started to show some highly productive results, 
but, of course, not nearly enough to offset the initial 
consolidation costs. The full benefits are still to come. 

We can also report that during 1969 Baifield Industries 
completed its obligations on the artillery shell contract 
which had resulted in substantial write-offs for the 
corporation. The facilities related to the production of these 
casings were sold. Baifield is now concentrating on the 
development of additional commercial business in the 
metalworking field to augment its defense contracts. 

Further, we made major progress towards establishing 
regional computer centers to give every division full com¬ 
puter capability without wasteful duplication of equipment. 
This is a massive and difficult technical undertaking but 
when complete it will not only give us more and better 
information and controls, but will permit us to eliminate 
several major computers and their costs. 

In summary of the profit area, net operating income for 
1969 advanced to $8,627,000, or 81 cents per common share 
after the preferred dividend requirement of $2,257,000. This 
compares to $2,121,000 or 9 cents per share previously 
reported for 1968 and to $5,153,000 or 36 cents per share, 
restated to reflect our acquisition of Mid-Con. We also had 
the additional non-recurring profit, mentioned earlier, 
which was equivalent to another 26 cents per share. These 
results represent good progress and we believe it is signifi¬ 
cant that we have turned our corporation upward in a year 
when many industrial companies have been retreating. 

In the area of growth, we made important strides. The 
acquisition of Mid-Con added about $50 million in sales in 
four areas where we already had significant operations— 
electronics, consumer products, and construction and 
industrial equipment. We feel the joining of our two com¬ 
panies materially strengthens both of them for the long pull. 

In addition, we were most pleased at the growth rate 
shown in the balance of our divisions which largely offset 
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Net Working Capital (Millions of Dollars) 



' 64 * 65 * ' 66 * ' 67 * 68 '69 

* Pooled figures not available 


Net Worth (Millions of Dollars) 


105 



' 64 * ' 65 * 66 * ’ 67 * '68 '69 

‘Pooled figures not available 


the $33 million decline in our military ordnance division. 

In summary, our sales for 1969 totaled $378,950,000, 
compared to $325,228,000 reported last year and to 
$380,297,000 on an adjusted basis. This indicates, again, 
that we’ve come a long way in the last five years. 

An important milestone which should not be overlooked 
in this year of progress was the change of our name to 
coincide with our stock exchange symbol, A-T-0 Inc. Our 
old name, “Automatic” Sprinkler Corporation of America, 
was too limiting in a corporation which had grown from one 
product line to a multi-division, international organization. 
We considered this change carefully, and from the 
excellent response received, we are certain our choice 
was a good one. 

Looking at the present year, we see many of the same 
problems in the economy which plagued industry during 
1969. Interest rates will probably remain high, although 
there may be a slight easing of the prime rate, and there is 
a likelihood that there will be further softening in both 
consumer and industrial demand as the full effects of fiscal 
and monetary restraints make themselves felt. Inflation, in 
spite of government restraints on business, is still not con¬ 
tained. Our purchasing department already has warned us 
its cost reduction programs won’t be able to offset 
increases in supplier costs. So our prices will have to go 
up accordingly on a selective basis. 

All of these are serious factors which A-T-0 witnessed 
and successfully weathered during 1969. In such an 
environment, companies that run lean, run best. We are not 
as lean as we want to be, but every proven major program 
for modern management control and cost reduction has 
been instituted and should gradually be felt. Our order 
backlogs remain high. Frankly, we just hate to be over- 
optimistic in the short run because of the general state of 
the economy. But we are exceedingly optimistic for the 
long pull. 


Sincerely yours, 



March 25,1970 


Harry E. Figgie, Jr. 

Chairman and chief executive officer 



























Six Year Summary 

1969 

1968 

1967 

1966 

1965 

1964 

Operations: 







Net Sales, as Reported. 

$378,950,000 

$325,228,000 

$242,327,000 

$ 90,655,000 

$ 45,876,000 

$ 25,250,000 

Net Sales, Pooled. 

378,950,000 

380,297,000 

352,096,000 

283,415,000 

224,900,000 

179,216,000 

Net Operating Income, as Reported . 

8,627,000 

2,121,000 

9,193,000 

4,425,000 

2,150,000 

1,188,000 

Net Operating Income, Pooled . . , 

8,627,000 

5,153,000 

13,487,000 

14,417,000 

11,798,000 

7,661,000 

Common Dividends Declared . . 

790,000 

732,000 

488,000 

360,000 

122,000 

5,000 

Per Common Share: 







Net Operating Income, as Reported 

.81 

.09 

1.43 

1.15 

.70 

.40 

Net Operating Income, Pooled . . . 

.81 

.36 

1.44 

1.57 

1.32 

.73 

Dividends Declared. 

.11 

.11 

.11 

.11 

.04 

.0024 

Book Value. 

10.23 

9.66 

6.86* 

3.04* 

1.76* 

.64’ 

Financial Position at Year-End: 







Total Assets. 

. 236,991,000 

243,656,000 

158,135,000* 

59,706,000* 

23,183,000* 

11,048,000 

Net Fixed Assets. 

49,141,000 

45,119,000 

30,171,000* 

11,753,000* 

3,903,000* 

416,000 

Net Working Capital. 

99,667,000 

104,196,000 

62,994,000* 

11,331,000* 

8,455,000* 

5,745,000 

Net Worth. 

94,033,000 

90,981,000 

46,813,000* 

18,451,000* 

8,046,000* 

3,893,000 

Other Data: 







Common Shares Outstanding . . 

7,523,739 

7,674,821 

5,289,131* 

3,451,289* 

3,041,125* 

2,028,750 

Holders of Common Shares . . . 

25,041 

18,950* 

11,000* 

2,400* 

2,000* 

- 

Number of Employees. 

17,800 

15,500* 

12,000* 

4,500* 

1,730* 

1,200 


‘Pooled Figures Not Available 


Distribution of Sales by Market Groups 


Fire Protection 

■ 

1969 

Fluid Controls 

■ 

1968 

Industrial Equipment 

■ 


Electrical - Electronic 

■ 

1967 

Consumer - Recreation 

■ 

1966 



1965 



1964 



28.9% 

4.8% 

38.1% 

13.3% 



29.4% 

M 

45.5% 

I 9.1% 


14.9% 


39.0% 


6.4% 


30.4% 


10 . 2 % 


11.3% 


14.0% 










65.4% 

7.7% 

23.5% 

3.4% 


90.7% 


5.8% 


3.5% 


98.9% 


1 . 1 % 
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Fire Protection, Safety and Security 
Systems and Services 
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Divisions 

Advance Industrial Security 
American LaFrance 
"Automatic” Sprinkler 
Badger-Powhatan 
Scott Aviation 


An automatic sprinkler sprays 
water over a test stand to 
evaluate the uniformity of its 
wetting pattern. 


An ADVANCE SECURITY guard 
uses closed circuit TV to help 
protect the property and people 
at an industrial location. 

SCOTT Portable Demand 
Inhalators ride with police and 
rescue crews to provide 
lifesaving oxygen where and 
when it is needed. 

Craftsmanship builds failsafe 
reliability into every AMERICAN 
LaFRANCE fire truck. 


Percentage of A-T-0 Sales 



The business of protecting people and 
property was the foundation on which 
A-T-0 was built, and this product 
group had another good year. 

The American LaFrance division, 
leader in the manufacture of fire 
apparatus, developed a powerful new 
line of custom-built fire engines 
designed to meet fire fighting needs of 
the 70’s. The line, called the “1000” 
series, features as standard equipment 
hundreds of popular items formerly 
available only as costly options. 

An intensive five-year rebuilding 
program at the “Automatic” Sprinkler 
division began showing results late in 
1968. Consequently this, the original 
A-T-0 division, entered 1969 with an 
all-time high contract backlog, and 
sales and earnings both showed 
increases for the year. 

An important source of new contracts 
for “Automatic” is the need to tailor 
fire protection systems for the major 
aircraft manufacturing and servicing 
facilities required by the new 
generation of giant commercial 
jetliners. Horse racing tracks around 
the country, concerned with heavy 
losses through stable fires, are also 
increasingly relying on sprinkler 
systems as a safeguard for their 
investment and animals. 

Insurance premium savings—ranging 
from 40 percent to 90 percent—are a 
prime motivator in sprinkler 
installations. Moreover, there is 
growing evidence of new legislation 
and more rigid building codes which 
will require sprinkler protection in 
structures not previously covered. 

Scott Aviation’s new line of airborne 
solid-state oxygen units and systems 
was selected by Lockheed-California 
Company and McDonnell-Douglas 
Corporation for their giant new 
jetliners, theL-1011 TriStar and DC-10 
respectively. Scott also received major 
contracts as supplier of conventional 


oxygen units for Boeing Aircraft’s giant 
747 jetliner, and from Cessna Aircraft’s 
Military and Twin division. 

During 1969, the National Aeronautics 
and Space Administration continued to 
depend on Scott safety and life-support 
products. This division supplied fuel 
cell regulators used aboard both the 
Apollo 11 and 12 moon shots. Other 
Scott products are employed in the 
overall NASA launch-site safety 
program. 

During 1969, our Badger-Powhatan 
division integrated three other A-T-0 
units with their own related but 
individual product lines. This division 
now includes Badger and the former 
Industrial Fire Safety division of 
American LaFrance, which together 
manufacture a complete line of 
industrial fire extinguishers; Powhatan, 
producer of brass fittings for the fire 
protection industry; and Blaze Guard, 
which makes fire hoses. 

In theft and burglary protection, 
Advance Industrial Security, Inc. 
continued its growth in 1969. Sales 
increased approximately 31 percent, 
strengthening Advance’s position as 
the nation’s fifth largest company 
providing security guard systems and 
investigative services. 

Late in the year, Automatic Protection 
Systems, an A-T-0 unit specializing 
in electronic security devices for banks, 
retail, commercial and industrial 
buildings, was merged into Advance. 
This consolidation provides Advance 
with the capability to offer total 
protection of assets through the most 
efficient combination of guard 
personnel and sophisticated electronic 
security systems. 
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Fluid Controls and Hydraulic Equipment 




















Percentage of A-T-0 Sales 



Divisions 

Fee & Mason 
General Fittings 
Scott Engineering Sciences 
Ward Hydraulics 


CHATLEFF CONTROLS builds 
this reversing valve with 
patented features that allow 
one unit to warm an office 
building in winter and keep it 
cool in summer. 


A mobile crane produced by 
SCOTT MIDLAND division of 
WARD HYDRAULICS removes 
abandoned cars from city 
streets, turning an eyesore into 
public profit as the junk dealer 
pays for the privilege of 
collecting the scrap. 

Skilled hands direct a lathe in 
turning down the lip of a boiler 
that will soon leave the 
GENERAL FITTINGS plant to 
deliver an endless supply of hot 
water for the showers at a 
gymnasium. 


The year was one of overall record 
sales and earnings for the corporation’s 
fluid controls and hydraulic 
equipment market group. These A-T-0 
divisions specialize in the design and 
manufacture of systems and devices for 
measuring, controlling, transmitting 
and studying fluid power. 

The Ward Hydraulics division 
continued to enhance its reputation as 
a systems producer as it entered the 
directional control valve market. 

An important factor in Ward’s 
performance was Chatleff Controls, 
which contributed 40 percent of the 
division’s sales growth. Chatleff, a 
recent acquisition, is well known for its 
valves for central air conditioning 
systems and is currently developing a 
complementary line of valves for use 
in home refrigeration. 

Another Ward unit, Scott Midland, will 
move shortly to a new facility in Alden, 
New York, to keep pace with its 
expanding customer requirements. The 
new plant will provide increased 
manufacturing and office space for the 
production of hydraulic truck- 
mountable cranes. 

Sales of Scott Engineering Sciences, 
the educational arm of A-T-O’s fluid 
controls and hydraulic equipment 
group, were satisfactory but lower 
than anticipated. This was the result of 
the freeze on federal funds for 
education resulting in uncertainties at 
state levels, as well as the “taxpayer 
revolt” against educational bond 
issues. 

The Omni-Lab operation, producing 
equipment for the information retrieval 
learning field, was moved from its 


Wisconsin location to the more modern 
Scott Engineering plant in Florida. The 
move is a key element in Omni-Lab’s 
program to strengthen its 
organization and improve its 
competitive position. 

Sales at the Fee & Mason division 
rose 16 percent due to a combination 
of market growth and better 
penetration. This division designs, 
engineers and fabricates pipe 
suspension systems and components 
for plumbing, heating, air conditioning 
and process piping systems. 

The division continued to improve its 
position at the engineer/contractor 
level in the pipe suspension industry 
and received its largest contract to 
date for design and fabrication of pipe 
suspension equipment. The project is 
expected to serve as a springboard to 
additional engineering contracts. 

Despite a general decline in the 
residential housing market, General 
Fittings was able to maintain its sales 
levels. Two factors were primarily 
responsible: wider sales distribution, 
and good market acceptance for 
several new products, principally the 
Zon-Val, a device for controlling the 
flow of water in individual temperature 
zones of hydronic heating systems. 
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Industrial Equipment Related to 
Profit Improvement 
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Percentage of A-T-0 Sales 


Divisions 

Baifield Industries 
Essick Manufacturing 
Hydraxtor 

Kersey Manufacturing 
Logan Co. 

Geo. J. Meyer Manufacturing 
Safway Steel Products 
T. L. Smith 

Speaker Sortation Systems 


Thousands of bottles an hour 
are filled by this MEYER 
MANUFACTURING bottling 
machine to help slake the thirst 
of an ever-growing population. 


A SAFWAY scaffold provides a 
secure platform for workmen 
renewing the face of a church 
heavy with a city’s grime. 

LOGAN CONVEYORS, 
engineered to the situation, 
simplify even the most difficult 
industrial material handling 
problems in warehouses and 
factories. 

Tow able tampers made by 
ESSICK division prepare a 
parking lot surface to 
accommodate an expanding 
manufacturing plant. 


A-T-O’s market group specializing in 
industrial equipment registered sales 
and earnings improvements. 

The Meyer division reinforced its 
stature as a leading source of high¬ 
speed bottling equipment for soft 
drinks and beer with the introduction of 
a newly developed 88-valve can filler 
that fills 1,200 cans per minute. The 
division also augmented its line of case 
packing equipment for round bottles 
with a new unit designed to handle oval, 
flat and square containers. This 
equipment opens markets in such fields 
as food, distilling and detergents. 
International markets again contributed 
importantly to Meyer’s sales volume, 
particularly from customers in the 
United Kingdom, Europe, Mexico and 
South America. 

New business received by Speaker 
Sortation Systems in 1969 included, 
among other commercial contracts, a 
completely automated grocery 
warehouse for a major supermarket 
chain. Contracts were also received for 
high-speed sorting equipment for post 
offices at Philadelphia, Harrisburg, 
Chicago, Buffalo, Long Island, Atlanta, 
Northern Virginia and Indianapolis. 

Logan Co. had a good year in its 
conveyor system and woven wire 
partition lines. Important new product 
developments included a new type of 
accumulating conveyor for use in 
distribution systems, a multi-level 
vertical lift for storage and retrieval 
systems, and a conveyor machine used 
by the furniture industry in a molded 
polyurethane foam panel process. 

Despite a general slowdown in road 
building and construction, the Essick 
division’s sales were approximately 
13 percent above 1968. The main 
strength of Essick’s sales developed 
from evaporative air coolers and 
make-up air products, while sales of 
construction equipment showed a 
moderate gain over the prior year. 


The T. L. Smith division, which is 
heavily dependent upon housing 
construction activity, reduced the 
number of its product lines to those in 
which the division has the greatest 
amount of technical ability and know¬ 
how: truck concrete mixers, turbine 
mixers, tilter mixers and commercial 
laundry tumblers. Continuing demand 
for new housing points to an impending 
revival in this industry, which should 
contribute to improved performance 
at T. L. Smith. 

The Safway division, whose major 
business is the sale and rental of 
scaffolding and concrete shoring to 
building and construction contractors, 
enjoyed a record year in sales and 
profits. The division introduced a 
heavy-duty concrete shoring system 
which will further expand its market. 

Tight money and high interest rates 
caused many industrial and institutional 
launderers to postpone purchasing 
new equipment of the type built by 
Hydraxtor. There is a continuing need 
in this field, however, for modern, 
labor-saving equipment to offset rising 
wages and manpower shortages, and 
Hydraxtor’s business should improve 
with the easing of credit. 

The increasing demand for coal by the 
utility market was the key factor as the 
Kersey Manufacturing division posted 
record sales and earnings. Kersey 
introduced three new products for the 
mining industry: a full line of articulated 
steer scoop tractors; a trickier-type 
rock duster; and a belt feeder. 
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Divisions 

Electronic Concepts 
International Engineering 
Interstate Electronics 
Scott Aviation— 

Davis Instruments 


The HYLO, a revolutionary 
navigational system being tested 
by INTERNATIONAL 
ENGINEERING holds the 
promise of unsnarling the 
problems of American aviation 
traffic control. 


This panel, built by 
INTERSTATE ELECTRONICS, 
monitors the flight progress of 
Poseidon missiles test-fired 
from USS Observation Island. 

DAVIS air-pollution monitors 
provide simple, reliable means 
to check environmental 
conditions. 


Percentage of A-T-0 Sales 



A-T-0 companies involved in electrical 
and electronic instrumentation possess 
a high degree of sophistication in 
military operational equipment and 
are broadening this research and 
development into commercial markets. 

A most important challenge for the 
early 70’s will be the detection and 
elimination of the many forms of 
environmental pollution, and A-T-O’s 
specialized monitoring equipment 
produced by the former Davis 
Emergency Equipment division should 
find a ready market. 

Davis is a leading producer of this 
equipment, and the rapid realization of 
the need for air pollution regulation by 
government and industry points to a 
new, expanding market. To be in a 
position to handle this market growth, 
early in 1969 Davis was consolidated 
with Scott Aviation, and all 
manufacturing and marketing functions 
for the instrument line were transferred 
to a modern, new production facility 
at Charlottesville, Virginia. 

Interstate Electronics Corporation has 
created an outstanding capability in 
electronic technology oriented to the 
development, design, and manufacture 
of sophisticated information systems. 

A substantial portion of the 1969 
business involved the production of a 
number of large instrumentation 
systems for the U. S. Navy’s fleet 
ballistic missile (Polaris/Poseidon) 
program. Also, production of avionics 
equipment for the C-5A Galaxy is 
proceeding profitably. The units 
supplied provide visual displays of 
various aircraft performance 
parameters selected for in-flight 
monitoring and materially enhance 
aircraft ground maintenance 
procedures. 


A major effort was made in the 
development of techniques for the 
detection, processing and analysis of 
acoustical signals in ocean surveillance 
and anti-submarine warfare. 

Interstate Electronics is also placing 
considerable emphasis on the 
expansion of its commercial and 
industrial business. A new line of 
laboratory instruments using the latest 
generation of medium and large-scale 
integrated microcircuits was 
developed last year. Pre-production 
models have been field-tested, and the 
instruments were introduced during 
the first quarter this year. 

The operation of Electronic Concepts 
division was integrated into Interstate 
Electronics late in 1969. This change 
was implemented to improve the 
administrative and operating efficiency 
of the division which manufactures 
loran navigation equipment and small 
boat radar sets for the U. S. Coast 
Guard and other government agencies. 

The International Engineering 
Company, A-T-O’s Washington-based 
research unit, received Air Force 
contracts for new navigation systems. 
This division possesses unique 
expertise in the field of loran, omega, 
satellite, doppler, and inertial systems. 
Currently International Engineering 
personnel are working on systems with 
ability to locate positions precisely and 
to guide with extreme accuracy a 
missile or bomb to a target. In addition 
to these efforts, the division is testing a 
micro-circuited loran “c” tactical 
navigator based on the use of large- 
scale integrated circuits. 
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Percentage of A-T-0 Sales 


Divisions 

American LaFrance— 
Consumer Products 
Hadco Engineering 
Interstate Engineering 
Logan Co.—Ornamental Iron 
Rawlings Sporting Goods 


A line of high quality golf balls 
has been added to the growing 
list of RAWLINGS-made sports 
equipment—the standard of 
excellence for professionals 
and amateurs alike. 


Sherwood trailers made by 
HADCO ENGINEERING are 
prominent among the growing 
camper set. 

AMERICAN LaFRANCE Mascot 
home fire extinguishers feature 
a dry chemical effective on liquid, 
gas and electrical fires. 

Decorative COLONEL LOGAN 
ornamental iron makes a modest 
home look elegant and an 
elegant home look complete. 


Sales and earnings of A-T-0 divisions 
serving the consumer and recreation 
markets were generally good, 
particularly at the Rawlings Sporting 
Goods Company. 

Recreation product lines in this group 
include Rawlings sports equipment, 
Sherwood tent trailers, and Hadco 
axles, running gear and refrigerators 
for mobile homes and recreational 
vehicles. Consumer product lines 
include Vanguard home fire and smoke 
detector systems, American LaFrance 
home fire extinguishers, Compact 
vacuum cleaners, and Colonel Logan 
ornamental ironwork. 

Rawlings quality and professional 
sports are synonymous, and this 
association contributed to the division’s 
outstanding performance last year. 
Rawlings entered the fast-growing 
hockey market in 1969 with a National 
Hockey League line and a professional 
institutional line. Late in the year, a 
license agreement was obtained from 
the NHL for the exclusive right to use 
team names and the NHL insignia on 
Rawlings’ retail line of hockey 
equipment. The license provides the 
same kind of promotional tie-in that 
exists with the National Football 
League. 

Rawlings is expanding its efforts in the 
track, tennis, and golf markets. The 
division introduced a new line of 
warm-up suits, which have great appeal 
not only to track coaches but also to 
swimming and wrestling coaches. 

Other new lines include men’s tennis 
clothing and sports luggage. 

The acquisition in mid-1969 of Medalist 
Manufacturing, a producer of top 
quality, liquid-center golf balls, ties in 
with Rawlings’ plans to expand its 
activities in this important market. 


Sales increases were recorded in five 
of six major product lines at the Hadco 
division. Earnings increased, but not 
proportionately to sales, due in part to 
commitments to future growth. 

In the division’s major product area- 
running gear for mobile homes and 
travel trailers—Hadco has long been a 
leader in the Western market and 
recently announced plans to expand 
into the Midwest area, through a 
manufacturing facility in Tiffin, Ohio. In 
Elkhart, Indiana, the division 
established a new warehouse for its 
quality line of recreational vehicle 
refrigerators. Designed to operate off 
LPG or natural gas, these refrigerators 
recently received a high rating in an 
important “buyer’s guide”. 

The Interstate Engineering division, 
which produces Vanguard home fire 
alarm, smoke detection and burglar 
alarm systems as well as Compact 
vacuum cleaners, has developed a 
new “owner-recommendation” 
merchandising program which is 
expected to add profitable sales 
volume. Using a network of 
independent distributors throughout 
the United States and Canada, this 
division sells direct to the consumer. 

Sales of Colonel Logan ornamental 
ironwork for the residential 
construction market, through Logan’s 
General Products division, decreased 
only moderately in 1969 despite a 
40 percent drop in individual family 
housing starts. The division’s product 
line, sold through a coast-to-coast 
distributor organization, includes 
wrought-iron railings, columns, 
accessories and spiral staircases. 
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Divisions 

Arro Expansion Bolt 
Hartman Electrical Mfg. 
Hartman Systems Co. 

Huber Corporation 
Jersey Bolt 
Omco Products 
E. T. Rugg Company 
Springfield Metallic Casket 
Stallman Gear 

Thermometer Corp. of America 
Tiffin Art Metal 


HUBER road graders provide 
efficient grading and 
maintenance of road surfaces 
for local governments and 
contractors. 


The E. T. RUGG division 
manufactures a complete line of 
power lawnmowers, primarily 
marketed under private brand 
names by some of the nation’s 
largest retailers . 

A newly designed, highly 
readable meat thermometer has 
just been marketed as part of the 
expanding line produced by 
THERMOMETER CORP. OF 
AMERICA. 

Since 1927, TIFFIN ART METAL 
has been a national leader in 
the manufacture of all steel 
panels used in the outdoor 
advertising industry. 


The merger of Mid-Con Inc. into A-T-0 
combines two companies that have 
achieved outstanding rates of growth 
and diversification in recent years. 
Mid-Con ranks as one of A-T-O’s 
largest acquisitions to date, with annual 
sales of $50 million and 11 operating 
divisions, structured into four basic 
product groups: electrical-electronic, 
construction equipment, industrial 
and consumer. 

Although the acquisition took place 
late last year, plans are well along to 
relate the Mid-Con divisions to the 
A-T-0 organizational structure. This 
work will undoubtedly continue through 
much of 1970 as A-T-0 seeks to build 
an operating structure to best 
capitalize on the strengths of the 
two organizations. 

Mid-Con’s largest product group serves 
the electrical-electronic markets, and 
accounted for approximately 
34 percent of sales. This group designs, 
manufactures and markets 
sophisticated instrumentation and 
electronic equipment for aircraft, 
aerospace, defense, transportation and 
marine markets. It includes Hartman 
Electrical Manufacturing Co. and 
Hartman Systems Co., Inc. 

Second largest of Mid-Con’s product 
groups, the consumer group accounted 
for approximately 28 percent of sales. 
This group consists of E. T. Rugg, which 
manufactures lawn and garden 
tractors and a full line of power-driven 
lawnmowers, including rotary, reel 
and riding models; Springfield Metallic 
Casket, which makes copper, steel and 
bronze caskets sold and distributed 
to funeral directors throughout 
the United States; and Thermometer 
Corporation of America, which 
produces precision thermometers, 
hydrometers and weather instruments 
for home and professional use. 


Mid-Con’s construction equipment is 
built around the Huber Corporation, 
which produces a broad line of 
specialized road construction 
equipment. Major products include 
motor graders, rock crushers, 
maintainers, hydraulic cranes, steel 
wheel rollers, sealcoat applicators and 
similar equipment used in road 
building, maintenance and industrial 
construction. These products are 
marketed throughout the world and in 
1969 accounted for approximately 
24 percent of Mid-Con’s sales. 

Mid-Con’s industrial group 
manufactures a broad range of 
products, including gears for heavy 
machinery, precision transmission 
bearings and other parts for the 
aerospace industry, school furniture, 
hydraulic system components, 
construction fasteners and heavy 
anchoring devices, and specialized 
accessory equipment for trucks and 
trailers. 

This group, which accounted for 
14 percent of Mid-Con’s 1969 volume, 
also derives a substantial portion of its 
business by producing precision 
components and assemblies for use in 
products of other manufacturers, 
including diesel engines, mill and mine 
machinery and helicopters. 

Comprising the group are six operating 
divisions: Jersey Bolt, Omco Products, 
Stallman Gear, Tiffin Art Metal, and 
Arro Expansion Bolt. 








Consolidated Balance Sheets 

December 31,1969 and 1968 



1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

Assets 




Current assets: 




Cash, including time deposits of $10,125,000 in 1969 and 
$4,500,000 in 1968 

$ 12,384,000 

$ 11,923,000 

$ 11,273,000 

Accounts and notes receivable, less allowance for uncollectible 
accounts of $2,217,000 in 1969 and $1,966,000 in 1968 

70,620,000 

63,565,000 

56,322,000 

Inventories, generally at first-in, first-out cost, not in excess of 
market, net of progress payments of $12,737,000 in 1969 
and $10,993,000 in 1968 

85,936,000 

79,919,000 

63,577,000 

Prepaid expenses 

2,066,000 

2,026,000 

1,798,000 

Total current assets 

$171,006,000 

$157,433,000 

$132,970,000 

Investments, at cost (quoted market 
$7,300,000 in 1969) (Note 8) 

$ 1,714,000 

$ 29,607,000 

$ 29,607,000 

Property, plant and equipment, at cost (Note 3): 




Land and land improvements 

$ 4,962,000 

$ 3,009,000 

$ 2,199,000 

Buildings and leasehold improvements 

26,391,000 

25,984,000 

21,509,000 

Machinery and equipment 

36,259,000 

33,700,000 

26,927,000 

Rental equipment 

7,444,000 

7,250,000 

7,250,000 

Other 

10,162,000 

7,327,000 

6,487,000 


$ 85,218,000 

$ 77,270,000 

$ 64,372,000 

Less—accumulated depreciation and amortization 

36,077,000 

32,151,000 

25,378,000 


$ 49,141,000 

$ 45,119,000 

$ 38,994,000 

Other assets: 




Real property leased to others, net 

$ 2,599,000 

$ 2,782,000 

$ 2,782,000 

Debt discount and expenses 

3,011,000 

3,277,000 

2,956,000 

Cost in excess of net assets of purchased businesses 

2,089,000 

548,000 

303,000 

Other 

7,431,000 

4,890,000 

3,343,000 


$ 15,130,000 

$ 11,497,000 

$ 9,384,000 


$236,991,000 

$243,656,000 

$210,955,000 


The accompanying notes are an integral part of these statements. 










































Liabilities and Shareholders’ Equity 

Current liabilities: 

Notes payable 

Current maturities of long-term debt (Note 3) 

Accounts payable 
Accrued liabilities 
Accrued Federal income taxes 
Total current liabilities 
Long-term debt (Note 3): 

Notes and mortgages payable 

43/8% Convertible subordinated debentures 

6% Subordinated debentures 

Deferred Federal income taxes 
Shareholders’ equity: 

Serial preference shares, $100 par value (Note 4) 

Preference shares, $1 par value (liquidation 
preference $42,319,000 in 1969), stated at (Note 4) 

6% Convertible preferred shares, $100 par value (Note 4) 

Common shares, 10 cents par value (Notes 4 and 6) 

Capital surplus 

Retained earnings (Note 3) 
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1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

$ 12,604,000 

$ 10,788,000 

$ 7,656,000 

9,976,000 

10,024,000 

8,790,000 

22,491,000 

16,621,000 

13,529,000 

19,392,000 

15,804,000 

13,921,000 

6,876,000 

_ 

— 

$ 71,339,000 

$ 53,237,000 

$ 43,896,000 

$ 38,407,000 

$ 66,036,000 

$ 58,331,000 

25,000,000 

25,000,000 

25,000,000 

7,277,000 

7,277,000 

7,277,000 

$ 70,684,000 

$ 98,313,000 

$ 90,608,000 

$ 935,000 

$ 1,125,000 

$ 1,500,000 

$ 5,273,000 

$ 5,273,000 

$ 5,273,000 

11,675,000 

11,466,000 

4,363,000 

123,000 

123,000 

123,000 

752,000 

768,000 

681,000 

12,514,000 

17,091,000 

17,408,000 

63,696,000 

56,260,000 

47,103,000 

$ 94,033,000 

$ 90,981,000 

$ 74,951,000 

$236,991,000 

$243,656,000 

$210,955,000 









































Consolidated Statements of Income 

for the years ended December 31,1969 and 1968 



1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

Net sales 

$378,950,000 

$380,297,000 

$325,228,000 

Costs and expenses: 

Cost of sales 

Selling, general and administrative expenses 

Interest expense 

Other income, net (Note 9) 

$289,842,000 

68,309,000 

8,875,000 

(4,278,000) 

$362,748,000 

$305,912,000 

63,382,000 

7,755,000 

(4,638,000) 

$372,411,000 

$263,099,000 

56,181,000 

6,828,000 

(2,912,000) 

$323,196,000 

Income before provision for taxes on income 

$ 16,202,000 

$ 7,886,000 

$ 2,032,000 

Provision for taxes on income (Note 2) 

7,575,000 

2,733,000 

(89,000) 

Income before extraordinary items 

$ 8,627,000 

$ 5,153,000 

$ 2,121,000 

Extraordinary items: 

Gain on sale of securities (net of tax of $1,120,000) 

Loss on sale of certain fixed assets (net of tax of $213,000) 

$ 2,530,000 
(462,000) 

$ 

$ 


$ 2,068,000 

$ 

$ 

Net income 

$ 10,695,000 

$ 5,153,000 

$ 2,121,000 

Earnings per common share and common share equivalent (Note 5) 
Income before extraordinary items 

Extraordinary items 

$ .81 
.26 

$ .36 

$ .09 

Net income 

$1.07 

$ .36 

$ .09 

Earnings per common share—assuming full dilution (Note 5) 

Income before extraordinary items 

Extraordinary items 

$ .82 
.24 

$ .36 

$ .09 

Net income 

$1.06 

$ .36 

$ .09 




Consolidated Statements of Retained Earnings 

for the years ended December 31,1969 and 1968 

1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

Balance, beginning of year, including in the 1968 

restated balance, the net income of a pooled company 
for a short period excluded from the consolidated 
statement of income due to a difference in fiscal years 

$56,260,000 

$55,568,000 

$48,195,000 

Net income 

10,695,000 

5,153,000 

2,121,000 

Dividends declared: 

Preferred and preference shares 

Common shares 

(1,614,000) 

(790,000) 

(1,434,000) 

(732,000) 

(1,434,000) 

(732,000) 

Transactions applicable to pooled company prior to date of pooling: 
Dividends paid 

Other 

(726,000) 

(129,000) 

(1,022,000) 

(226,000) 

— 

Prior period adjustment—additional Federal 
income taxes for prior years 

— 

(598,000) 

(598,000) 

Cost of reacquisition of warrants to purchase common shares 

— 

(449,000) 

(449,000) 

Balance, end of year (Note 3) 

$63,696,000 

$56,260,000 

$47,103,000 


The accompanying notes are an integral part of these statements. 
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Consolidated Statement of Change in Capital Shares A-T-0 Inc. and Subsidiaries 

for the year ended December 31,1969 



Serial 
Preference 
Shares, $100 
Par Value 

Preference 
Shares, $1 

Par Value 

6% 

Convertible 

Preferred 

Shares 

Common 

Shares 

Balance, beginning of year 

$5,273,000 

$11,466,000 

$123,000 

$768,000 

Conversion of preference shares, $1 par 
value (677 shares, First Series 
and 931 shares, Second Series) 


(28,000) 


1,000 

Common shares issued in connection 
with acquisitions 

— 

— 

— 

12,000 

Common shares issued upon exercise of 
stock options 

— 

— 

— 

1,000 

Common shares purchased for treasury 

— 

— 

— 

(32,000) 

Transactions applicable to pooled company 
prior to date of pooling 

— 

237,000 

— 

2,000 

Balance, end of year 

$5,273,000 

$11,675,000 

$123,000 

$752,000 


Consolidated Statements of Capital Surplus 

for the years ended December 31,1969 and 1968 

1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

Balance, beginning of year 

$17,091,000 

$ 8,292,000 

$10,672,000 

Proceeds in excess of par value of common shares issued 
under stock options 

32,000 

258,000 

258,000 

Par or stated value of convertible preferred and 
preference shares in excess of par value of common 
shares issued upon conversion 

27,000 

757,000 

757,000 

Market value in excess of par value of common shares 
and, in 1968, warrants issued in connection with 
investments and acquisitions 

534,000 

5,768,000 

5,768,000 

Transactions applicable to pooled company 
prior to date of pooling: 

Sale of common stock 

Other 

(124,000) 

1,892,000 

171,000 

— 

Excess of purchase price over par value of 
common shares purchased for treasury 

(5,035,000) 


_ 

Other 

(11,000) 

(47,000) 

(47,000) 

Balance, end of year 

$12,514,000 

$17,091,000 

$17,408,000 


The accompanying notes are an integral part of these statements. 














































Consolidated Statement of Source and Application of Funds 

for the year ended December 31,1969 


Source of funds: 


Net income 

Depreciation (generally straight-line) and amortization 

$10,695,000 

6,106,000 

Total from operations 

$16,801,000 

Proceeds from sale of investments, net of gain 
thereon included in net income 

28,155,000 

Decrease in deferred Federal income taxes 

327,000 

$45,283,000 

Application of funds: 

Decrease in long-term debt, net 

Purchase of fixed assets, net 

Purchase of common shares for treasury 

Dividends declared 

Increase in other assets, net 

Investments 

$27,629,000 

9,655,000 

5,067,000 

2,404,000 

4,267,000 

262,000 

$49,284,000 

Net decrease in working capital 

$ 4,001,000 


The accompanying notes are an integral part of this statement. 




















Notes to Consolidated Financial Statements December 31,1969 
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1. Principles of Consolidation and Acquisitions: 

The accompanying consolidated financial statements include 
the accounts of the Company and, with minor exceptions, its 
wholly-owned subsidiaries. All material intercompany accounts 
and transactions have been eliminated. The 1968 consolidated 
financial statements have been restated to include the 
accounts of a company acquired in 1969 in a pooling-of- 
interests transaction. The results of operations of purchased 
businesses have been included since the date of acquisition. 

2. Federal Taxes on Income: 

The provision for taxes on income does not bear the customary 
relationship to pretax income for the years ended December 
31, 1969 and 1968, due primarily to earnings of subsidiaries 
with operations in Puerto Rico on which no significant Federal 
or Puerto Rican income taxes are payable, a reduction in the 
provision for Federal income taxes by an amount equal to the 
investment tax credit and dividend income on which no 
substantial Federal income taxes are payable. 

The $7,575,000 provision for taxes on income for the year 
ended December 31,1969, consists of taxes estimated to be 
currently payable of $7,675,000, and a $100,000 reduction in 
deferred taxes due to timing differences. 


3. Long-Term Debt: 

Long-term debt at December 31,1969 and 1968, consisted of: 



1969 

1968 

(Restated) 

6%% Sinking fund notes 

due 1970 to 1981. 

$ 

$ 6,700,000 

Notes payable to banks in 
$2,000,000 quarterly installments 
(March, 1970, installment 
prepaid during 1969). 

28,500,000 

38,500,000 

Notes payable to banks, 

due 1970 . 


12,500,000 

2 V 2 % to 7% % Mortgage notes, 
payable in various installments 
to 1988 . 

6,751,000 

6,958,000 

5V4%-6V 2 % Sinking fund 
debentures due 1970 to 1979 . . 

7,334,000 

8,584,000 

Other . 

5,798,000 

2,818,000 


$48,383,000 

$76,060,000 

Less—Current maturities . . . . 

9,976,000 

10,024,000 


$38,407,000 

$ 66 , 036,000 

6% Subordinated debentures 
due 1988 . 

$ 7,277,000 

$ 7,277,000 

4% % Convertible subordinated 
debentures due 1987 . 

$25,000,000 

$25,000,000 


The notes payable to banks bear interest at 1% above the 
prevailing prime rate. 

The 4% % debentures are convertible into one common 
share for each $58.50 of principal amount and are redeemable 
at declining premiums until maturity. Commencing July 1, 


1977, and each year thereafter until maturity, the Company 
is required to pay into a sinking fund an amount equal to 
6% % of the principal amount of debentures outstanding on 
July 1,1976. The conversion price of the debentures is subject 
to downward adjustment under certain circumstances. 

The 6% subordinated debentures are redeemable at any 
time after October 1,1973, at declining premiums to 1985. 
Commencing October 1, 1973, and each year thereafter until 
maturity, the Company is required to pay into a sinking fund 
an amount equal to 5.5% of the principal amount of the 
debentures outstanding on October 1,1972. 

The various loan agreements provide, among other things, 
that the Company shall (1) maintain consolidated working 
capital of not less than $70,000,000; (2) maintain minimum 
ratios of net tangible assets to senior funded debt and to total 
funded debt; (3) not incur short-term debt unless, for a period 
of at least 45 consecutive days during the twelve months 
preceding the date of such short-term borrowing, no short¬ 
term borrowings shall have been outstanding, In which event 
the Company may incur short-term borrowings not in excess 
of $30,000,000; and (4) not pay cash dividends in excess of 
certain specified amounts. 

At December 31, 1969, retained earnings of $1,237,000 and 
$6,643,000 were not restricted as to declarations of cash 
dividends on common shares and preferred and preference 
shares, respectively. 

4. Capital Shares: 

The authorized, issued and outstanding shares of each of the 
Company’s classes of capital stock are as follows: 

Outstanding 

Outstanding December 31, 
December 31, 1968 


Serial preference 

Authorized 

Issued 

1969 

(Restated) 

shares .... 
Preference shares, 

123,000 

52,732 

52,732 

52,732 

$1 par value . . 
6% Convertible 

4,000,000 

2,035,795 

1,976,775 

1,924,978 

preferred shares. 

10,000 

10,000 

1,230 

1,230 

Common shares . 

18,000,000 

7,841,873 

7,523,739 

7,674,821 


The serial preference shares have been issued in three 
series. The First Series, 6% (issued 27,732 shares), are 
redeemable at the option of the Company any time after April 1, 
1971, with a premium to 1982. The Second Series, 5% (issued 
7,500 shares), are redeemable any time after October 1,1969, 
and the Third Series, 5% (issued 17,500 shares), any time 
after October 12,1971, without premium. All of the shares 
have voting rights. 

The preference shares, $1 par value, have been issued in 
four series. All preference shares have voting rights and are 
on a parity with the serial preference shares with respect to 
dividends and liquidation preference. The First and Second 
series are entitled to a $5 dividend per year and are convertible 












































NOTES (continued) 


into common shares at the respective rates of 3.81 and 2.96 
common shares for each preference share. The terms of both 
series provide for redemption by the Company at any time after 
five years from the date of issue at $100 per share. The Third 
Series are entitled to a 40-cent dividend per year and are 
convertible into common shares at a rate of .4 common share 
for each preference share. The terms of the Third Series 
provide for redemption by the Company at any time after five 
years from the date of issue at $10 per share. The Fourth 
Series are entitled to a $1.50 dividend per year and are 
convertible on or after June 1,1970, into common shares at a 
rate of .72238 common share for each preference share. The 
terms of the Fourth Series provide for redemption by the 
Company at any time after May 31,1973, at $30 per share. 

The Board of Directors is authorized to amend the Articles 
of Incorporation to create one or more additional series of 
serial preference shares and preference shares $1 par value, 
to fix or change certain express terms of such shares and to 
issue such shares in one or more series. 

The 6% convertible preferred shares are redeemable at the 
option of the Company at 106% if redeemed after 1970 and 
with descending premiums thereafter prior to 1982 and at 
100% thereafter. They are convertible at a rate of one common 
share for each $12.40 par value of convertible preferred shares. 
Dividends on all series of preferred and preference shares 
outstanding are cumulative. 

5. Earnings Per Share: 

The earnings per common share and common share equivalent 
for the years ended December 31,1969 and 1968, are based 
upon the weighted average common shares outstanding during 
each year, plus the common shares issuable upon exercise or 
conversion of common share equivalents and the shares 
issued in pooling of interest transactions. The following have, 
for both years, been considered as common share equivalents: 
6% convertible preferred shares 
Stock options and warrants having an exercise price 
of less than the weighted average market value of 
common shares for the period 

The earnings per common share—assuming full dilution is 
based upon the weighted average common shares outstanding, 
as described above, plus the common shares issuable upon 
exercise or conversion of any security whose exercise or 
conversion as of January 1 of each such period (or as of its 
date of issue, if after January 1) would reduce earnings per 
common share and common share equivalent for that year. 

All per-share computations have reflected utilization of 
proceeds from exercise of stock options and warrants to 
repurchase common shares at the weighted average market 
price for the period. Dividends payable on convertible 
preferred and preference shares have been added to income 
applicable to common shares for all periods such shares were 
considered converted. 

As of December 31, 1969, the Company had reserved 30,904 
preference shares, $1 par value, Third Series and 
approximately 2,562,000 common shares under the stock 


option plan, stock purchase warrants and the conversion 
rights of convertible securities. 

6. Warrants and Options: 

Under a qualified stock option plan approved by the 
shareholders, 300,000 common shares have been reserved for 
the granting of stock options to employees at a price equal 
to fair market value at the date of grant. These options are 
exercisable in five equal annual installments commencing one 
year from the date of grant. At December 31, 1969, 80,351 
shares were available for the granting of future options under 
the plan. 

The Company has assumed certain stock options previously 
granted by acquired companies. The terms of these options 
are not the same in all respects as the terms of options 
granted by the Company. 


Changes during 1969 in shares under option are summarized 
as follows: 



Common 

Preference 

Shares, 

$1 par Value, 


Shares 

Third Series 

Balance, beginning of year. . 

. . 148,020 

— 

Options granted. 

. . 54,073 

— 

Options assumed. 

. . 17,000 

30,904 

Options canceled. 

. . (37.410) 

— 

Options exercised. 

. . (5,314) 

- 

Balance, end of year.... 

. . 176,369 

30,904 


At December 31,1969, the options to purchase common 
shares, except those options assumed during the year, were 
outstanding at prices ranging from $3.20 to $66.50 per share. 
The options assumed during 1969 entitle the option holder to 
purchase units consisting of one preference share, $1 par 
value, Third Series and .55 common share at prices ranging 
from $7.83 to $28.25 per unit. 

At December 31, 1969, a warrant to purchase 153,125 
common shares on or before December 31,1970, at $.60 per 
share and warrants to purchase 291,064 common shares on 
or before October 15, 1978, at $30.00 per share until October 
15, 1973, and at $35.00 per share thereafter were outstanding. 
No warrants were exercised during 1969. 

7. Commitments and Contingent Liabilities: 

The Company has agreements with various financial 
institutions whereby certain receivables (arising principally 
from sales under long-term installment payment contracts) 
are sold on a limited or full recourse basis. At December 31, 
1969, the Company was contingently liable for approximately 
$6,800,000 under these agreements. No material losses were 
sustained from these agreements during 1969, and 
management believes that no future material losses will 
result from these agreements. 

The Company has pension plans covering the majority of its 
employees. Total pension expense was $2,300,000 in 1969 
and 1968 and includes, generally, amortization of prior service 
cost over ten years. The Company’s policy is to fund pension 
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costs accrued. The actuarially computed value of vested 
benefits for all plans as of December 31,1969, was not 
materially in excess of the total of pension funds and balance 
sheet accruals, net of pension prepayments and deferred 
charges. The estimated unfunded past service cost was 
approximately $5,600,000 at December 31, 1969. 

The Company occupies certain facilities under various 
leases with aggregate annual rentals of approximately 
$1,700,000. Total obligation under the leases, which expire at 
various dates through 1988, is approximately $10,625,000. 

8. Investments: 

At December 31,1968, the Company’s investments included 
851,264 common shares (approximately 23%) of United States 


Pipe and Foundry Company (“U. S. Pipe”). Certain of these 
shares were acquired in exchange for debentures, common 
shares and warrants to purchase common shares of the 
Company, and certain shares were acquired in cash 
transactions. On June 3,1969, the Company sold its investment 
in U. S. Pipe for cash and the resulting gain is reflected as an 
extraordinary item in the consolidated statement of income 
for 1969. 

9. Other Income, Net: 

Other income includes royalties, dividends, miscellaneous 
income, and income of $57,000 in 1969 and $1,135,000 in 1968 
received from the Brazilian subsidiary of a pooled company, 
which subsidiary was sold prior to the date of pooling. 


Auditors’ Report 

to the Board of Directors and Shareholders, A-T-0 Inc.: 


We have examined the consolidated balance sheets of A-T-0 INC. 

(an Ohio corporation) AND SUBSIDIARIES as of December 31,1969 and 
1968 (restated), and the related consolidated statements of income, capital 
surplus, and retained earnings for the years then ended, and the 
statements of change in capital shares and source and application of 
funds for the year ended December 31,1969. Our examination was made 
in accordance with generally accepted auditing standards, and 
accordingly included such tests of the accounting records and such other 
auditing procedures as we considered necessary in the circumstances. 
Certain financial statements of a pooled company included in the 
1968 consolidated financial statements of A-T-0 Inc. and Subsidiaries 
were examined by other auditors, and we were furnished with their 
report thereon. 

In our opinion, based upon our examination and the report of other 
auditors, the accompanying consolidated financial statements present 
fairly the financial position of A-T-0 Inc. and Subsidiaries as of 
December 31,1969 and 1968 (restated), the results of their operations 
for the years then ended, and the change in capital shares and source 
and application of funds for the year ended December 31,1969, in 
conformity with generally accepted accounting principles consistently 
applied during the periods. 


ARTHUR ANDERSEN & CO. 

Cleveland, Ohio, 

February 13,1970. 
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Major Product Lines of A-T-0 Inc 


FIRE PROTECTION, 

SAFETY AND SECURITY 

Advance Industrial Security 

Complete security systems, 
equipment, and personnel for 
business, industry, and government 

• Burglar alarms and intrusion 
detection devices • Industrial 
investigative service. 

Atlanta, Georgia 

American LaFrance 

Fire trucks, aerial platforms, airport 
rescue vehicles • Fire extinguishers 

• Chemical rechargers • Fire hose 

• Breathing apparatus and protective 
clothing • Brass goods • Custom fire 
extinguishing systems. 

Elmira, New York 

“Automatic” Sprinkler 

Complete fire protection sprinkler 
installations • Sprinkler heads • Iron 
valves and fittings • Control consoles 

• Smoke, heat, rate-of-rise, ultraviolet 
combustion detection equipment 

• Alarms and actuators. 

Cleveland, Ohio 

Badger-Powhatan 

Complete line of chemical engines 
and portable water, C0 2 , soda acid, 
foam and dry chemical extinguishers 

• Blaze Guard fire hose and couplings 

• Brass fire protection fittings • Brass 
ground key stops for gas, water 
and steam. 

Ranson, West Virginia 

Scott Aviation 

Oxygen and air systems • Survival 
kits • Self-contained breathing 
apparatus • Light aircraft accessories 

• Solid-state oxygen • Gas masks and 
respiratory devices • Gas analyzers 
and alarms * Davis air pollution 
detection and control equipment 

• Safety equipment • First aid kits 
and unit dressings. 

Lancaster, New York 


FLUID CONTROLS AND 
HYDRAULICS 

Fee & Mason 

Rigid and movable pipe hangers and 
fittings • Engineered pipe suspension 
systems • Design and fabrication of 
pipe-suspension components for 
plumbing, heating, air conditioning 
and process piping. 

Manasquan, New Jersey 

General Fittings 

Hydronic heating devices • Boiler 
coils • External water heaters 

• Pressurized expansion tanks and 
air-control packages • Water hammer 
arresters • Steam and hot water shell 
and tube-type converters and 
instantaneous water heaters • Fuel 
oil heaters. 

E. Greenwich, Rhode Island 

Scott Engineering Sciences 

Equipment and systems for technical 
and engineering education • Audio¬ 
visual educational equipment 

• Electronic teaching laboratories. 
Pompano Beach, Florida 

Ward Hydraulics 

Hydraulic cylinders • Fluid controls 

• Vehicle-mounted cranes. 

Alden, New York 


INDUSTRIAL EQUIPMENT 

Baifield Industries 

Military ordnance items • Contract 
metal fabrications • Machined parts 
assemblies. 

Carrollton, Texas 

Essick Manufacturing 

Air make-up heating and cooling 
equipment • Evaporative air coolers 

• Deadweight road rollers • Vibrating 
rollers • Plaster, mortar and concrete 
mixers • Water and material pumps 

• Air compressors • Plastering 
machines. 

Los Angeles, California 

Hydraxtor 

Laundry-processing systems 

• Extractors • Washers • Folders 

• Feeding devices for ironers 

• Production recorders • Stacker 
receivers • Lint traps. 

Skokie, Illinois 


Kersey Manufacturing 

Battery-powered rubber-tired mining 
tractors, trailers, personnel carriers 
and other vehicles • Battery-powered 
fire trucks for mining industries. 
Bluefield, Virginia 

Logan Co. 

Conveyer equipment and custom- 
engineered material-handling 
systems • Colonel Logan ornamental 
iron • Window guards • Security 
gates • Woven wire partitions. 
Louisville, Kentucky 

Geo. J. Meyer Manufacturing 

Automated packaging machinery and 
bottling equipment • Labeling 
equipment • Case palletizers • Shrink 
film wrapping machines • Rinsing 
and inspection equipment. 
Milwaukee, Wisconsin 

Safway Steel Products 

Metal scaffolding for construction 

• Portable bleachers, gymnasium 
seats and risers • Telescoping chair 
risers • Contractors’ equipment 

• Heavy concrete shoring. 

Milwaukee, Wisconsin 

T. L. Smith 

Truck-mounted concrete mixers 

• Turbine mixers • Tilter mixers 

• Automated machinery for 
commercial laundries. 

Milwaukee, Wisconsin 

Speaker Sortation Systems 

High-speed package handling and 
sorting systems for post offices, 
distribution centers, airline terminals 
and freight facilities. 

Brookfield, Wisconsin 









ATO 


ELECTRICAL AND ELECTRONIC 
INSTRUMENTATION 

Electronic Concepts 

Research, design and manufacture of 
navigational equipment, including 
radar, loran, automatic direction 
finders. 

Charlottesville, Virginia 

International Engineering 

Consulting and engineering service 
for development of navigational 
systems and communications 
equipment. 

Arlington, Virginia 

Interstate Electronics 

Development and manufacture of 
sophisticated missile instrumentation 
systems and tracking devices 

• Digital computers • Circuitry 

• Instrumented buoy systems 

• Oceanographic research and 
instrumentation. 

Anaheim, California 


CONSUMER-RECREATION 

Hadco Engineering 

Running gear, axles, brakes, and 
refrigerators for mobile homes and 
recreational vehicles, tent trailers. 
Los Angeles, California 

Interstate Engineering 

Vanguard home fire alarms and 
smoke detectors • Compact vacuum 
cleaners • Home cleaning systems. 
Anaheim, California 

Rawlings Sporting Goods 

Full line of sporting goods, including 
equipment for baseball, football, 
basketball, soccer, boxing, 
badminton, golf, hockey, tennis, 
track and wrestling. 

St. Louis, Missouri 


MID-CON GROUP 
Construction 

Huber Corporation 

Specialized road-building and 
construction equipment, hydraulic 
cranes, tandem rollers, motor graders. 
Marion, Ohio 

Consumer-Industrial 

Arro Expansion Bolt Co. 

Expansion and toggle bolts, 
turnbuckles, expansion shields, star 
drills, carbide masonry drills. 

Marion, Ohio 

Jersey Bolt 

Bolts, rods, spikes, construction 
hardware, bi-metallic anchors. 
Bayonne, New Jersey 

Omco Products Co. 

Machined products and precision 
parts. 

Springfield, Ohio 

The E. T. Rugg Company 

Lawnmowers and riding lawn 
tractors. 

Newark, Ohio 

Springfield Metallic Casket Co. 

Steel, copper and bronze caskets. 
Springfield, Ohio 

Stallman Gear Mfg. Co. 

Gears, splines, sprockets. 

Columbus, Ohio 

Thermometer Corp. of America 

Thermometers, hydrometers, 
humidity and weather instruments for 
home, professional, industrial use. 
Springfield, Ohio 

Tiffin Art Metal Co. 

Metal stampings, mobile machine 
shops, trailer jockeys, 5th wheel 
cranes. 

Tiffin, Ohio 

Electrical-Electronics 

Hartman Electrical Mfg. Co. 

Magnetic aircraft contactors, relays, 
electrical switching and sensing 
devices, controls. 

Mansfield, Ohio 

Hartman Systems Co., Inc. 

Electronic instrumentation, aircraft 
instruments, warning tone generators, 
navigational display systems. 
Huntington Station, L. I., New York 


INTERNATIONAL OPERATIONS 
Australia 

American Automatic Sprinkler 
Corporation (Aust.) Pty. Ltd. 
Meyer-Davelco Pty., Limited 

Bahamas 

Safway Steel International, Inc. 

Canada 

Geo. J. Meyer Mfg., Canada, Ltd. 

France 

Meyer-Dumore-Pont-a-Mousson 

S.a.r.l. 

Societe Industrielle Meyer-Dumore- 
Pont-a-Mousson 

Italy 

“Automatic” Sprinkler Italiana, Sp. A. 

Mexico 

Geo. J. Meyer de Mexico S.A. 
de C. V. 

Smith-Essick de Mexico S.A. 
deC. V. 

Netherlands 

Meyer-Dumore-Pont-a-Mousson 

South Africa 

Geo. J. Meyer (South Africa) 

(Pty.) Ltd. 

United Kingdom 

Geo. J. Meyer Ltd. 

Meyer Dumore International Limited 










Directors 

Corporate Executives 

Harry E. Figgie, Jr. 

Chairman of the board and 
chief executive officer 

Chairman of the board and 
chief executive officer 

Harry E. Figgie, Jr. 

James H. Goss 

President 

President 

James H. Goss 

Ewing T. Boles 

Financial consultant 

Group vice presidents 

Lon D. Ellison 

Clifford V. Brokaw, III 

General partner, Eastman Dillon, 

Union Securities Co. 

George L. N. Meyer, Jr. 

Edward L. Smith 

John J. Tanis 

Daniel T. Carroll 

Vice president, Booz, Allen 
& Hamilton, Inc. 

Vice president — manufacturing 

Leonard J. Barbee 

Vice president and controller 

William Block 

Dale S. Coenen 

President, Coenen & Company, Inc. 

Vice president — industrial relations 

G. Dameron Davis 

F. S. Cornell 

Retired, formerly president, 

Dow-Smith Corporation 

Vice president, general counsel and secretary 

Luther A. Harthun 

George R. Herzog 

Director and retired chairman of the 
board, Union Commerce Bank 

Vice president and treasurer 

Richard W. Patterson 

John E. Koster 

Retired, formerly senior vice president, 

Interstate Engineering Corporation 

Director of corporate communications 

James A. Bailey 

Director of corporate procurement 

James P. Donahue 

Russell W. McFall 

Chairman of the board and president, 

The Western Union Telegraph Co. 

Director of management information systems 

Joseph V. Guida 

Harrison E. Nesbit, II 

Executive partner and co-founder, 

Godine, Nesbit & Co. 


Hans Ulrich Rinderknecht 

Chairman of the board, Cosmos Bank, 

Zurich, Switzerland 


Harper Sibley, Jr. 

President, Sibley Corporation 
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STOCK TRANSFER AGENT: 

Marine Midland Grace Trust Company of New York 

140 Broadway 

New York, New York 10015 


REGISTRAR: 

Morgan Guaranty Trust Company of New York 

23 Wall Street 

New York, New York 10015 

CO-TRANSFER AGENT: 

Union Commerce Bank 

Euclid Avenue at East Ninth Street 

Cleveland, Ohio 44101 


CO-REGISTRAR: 

Capital National Bank 
1101 Euclid Avenue 
Cleveland, Ohio 44115 


TRUSTEE: 

Old Colony Trust Co. 

One Federal Street 
Boston, Massachusetts 02102 


LISTING OF SECURITIES: 

Common Stock—New York Stock Exchange, Pacific 
Coast Stock Exchange, Midwest Stock Exchange; 
4%% Convertible Debentures—New York Stock 
Exchange, Pacific Coast Stock Exchange; 
Warrants—Midwest Stock Exchange; Pacific 
Coast Stock Exchange. 








AMAZINM! Brooks Robinson’s blazing drive to right 
in the fourth game of the World Series ended up firm¬ 
ly lodged in the webbing of Ron Swoboda’s Rawlings 
‘Fastback’ professional model glove. The photo se¬ 
quence below shows the Mets outfielder making what 
has been described as “the most sensational catch 
in Series history”. Later, in the locker room, the still 
incredulous Swoboda told an interviewer that he was 
just glad that “Rawlings makes such a great glove”. 
The Mets star is one of many top professional ath¬ 
letes and coaches who advise the A-T-0 division in 
ways to improve its products for the dependability the 
pro demands and the pleasure the amateur seeks. 



A-T-0 Inc., Cleveland, Ohio, formerly “Automatic” Sprinkler Corporation of America 





















